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Memorandum of Understanding (MoU)

Between Sales Marker Co., Ltd. and The Sunhan Co., Ltd.

This Memorandum of Understanding (hereinafter referred to as the “Moll”) is entered into
as of this 13 day of June 2025, by and between:

Sales Marker Co, Ltd., a company organized and existing under the laws of Japan, with its
principal office located at [4-20-3 Ebisu, Shibuya-ku, Tokyo 150-6018 1
hereinafter referred to as "Sales Marker”,

and

The Sunhan Co., Ltd, a company crganized and existing under the laws of the Republic of
Horea, with its principal office located at [305, Gangnam-daero, Seocho-gu, Seoul, Republic
of Korea, 06628], hereinafter referred to as “The Sunhan”,

1. Purpose

The purpose of this Moll is to establish a mutual understanding and strategic cooperation
framework between 5ales Marker and The Sunhan to jointly support sales strategy
development, market entry, and business expansion in jJapan and south Rorea, respectively.

2. Areas of Cooperation

The Parties agree to cooperate in the following areas:

a. Mutual support in localization and go-to-market strategies for each other's products and
services in the respective countries.

b. Exchange of market insights, competitive intelligence, and regulatory considerations
related to Al-based sales technologies.

c. Joint organization of seminars, sales networking events, and promotional campaigns.

d. Collaboration in identifying and supporting potential local clients and channel partners.
e. Referral of clients and leads for cross-border business opportunities,

3. Responsibilities of the Parties

Sales Marker shall support The Sunhan’s market entry into Japan by providing access to
local partner networks, strategic sales resources, and initial prospecting guidance,

The Sunhan shall support Sales Marker’s expansion into Korea by facilitating local
customer connections, interpreting regulatory and operational contexts, and advising on
B2B sales positoning.

- Both parties agree to assign respective liaison managers to coordinate the partnetrship and
maintain regular communication.

ZAX|Hof| %7

4, Confidentiality

Each Party agrees to treat all information shared under this Moll as confidential and not to
discloze it to any third party without prior written consent, unless otherwise governed by
an existing Non-Disclosure Agreement (WDA) signed by the Parties.

5. Term and Termination

This Mol shall remain in effect for a period of one (1) vear from the date of signing and may
be extended upon mutual written agreement. Either Party may terminate this Mol with
thirty (307 days’ written notice without liability.

6. Legal Effect

This Moll does not create any legally binding obligations between the Parties. [t reflects the
intentions of both parties to collaborate in good faith and may form the basis for further
binding agreements in the future,

7. Governing Law

This Moll shall be governad by the laws of the Republic of Korea and Japan, respectively,
with primary cooperation disputes to be resolved amicably through mutual negotiation.

IN WITMNESS WHEREOF
the Parties have executed this Moll as of the date first written abowve.

Sales Marker Co,, Ltd.

By:
Name: Ukyo Ogasawara
Title: CEQ

Date: 9195.06-13

The Sunhan Co., Ltd.

By:
Name: David Tae-Uk, Kwon
Title: CEQ
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import requests

APT_KEY = "YOUR_API KFY
BASE URL = “https://api.peakro.ai/vl/lead

res = requests.get(BASE_URL, headers={"/
print(res.json())
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